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California Railroads 
Attack Truckers in a 


| 
Battle to the Death, _ 


Old Cry of Truck Subsidy to Be Raised; Lack of | REOS FOR 1933 WILL 


Funds in State Treasuty Seen 
As Aiding Rails 


Sacramento, Cal., Dec. 28.—The most savage attacks yet | 
launched by motor truck transportation will be made by the! 
railways of this state, beginning with the forthcoming con-|the formal announcement of details 


vening of the Legislature here. 


The state treasury is empty 


and the attack will have the impetus given it by the necessity 


for raising funds with which 
state. 

No quarter is shown by either side 
in the transportation struggle, ac- 
centuated by the railroads’ determi- 
nation to make the competitive 
motor trucks pay for use of the 


highways and the trucks’ determi- | 


nation to survive the attack. 


{n the maneuver to tax the trucks | 


the rail carriers are advancing in 
solid phalanx. They stand united, 
bulwarked by lines of other states. 
Behind them is Wall Street capital, 
insurance companies with heavy in- 
vestments in rail bonds and stocks, 
and railway supply houses. 

The truck men say they have 
$500,000,000 investment in Califor- 


nia, with thousands of persons in| 


their employ—and they do not speak 
for the bus lines. The truck men 
also assert their profnts are nomi- 
nal. They are going into the Sacra- 
mento battle with disorganized 
ranks. They are split by factional- 
ism as between contract, common 
franchise and certified carriers. 
The railroads flatfootedly accuse 
the truck operators of responsibility 
for: transportation chaos. They 
blame them for reduced revenues 
and curtailed employment. They 
point out they have expensive 


rights-of-way to maintain, and they | 
vehemently assert the trucks are | 
highways for private 


using public 
business— in other words, that use 
of the highways by commercial ve- 
hicles constitutes a state and Fede- 
ral subsidy. And behind them they 
apparently have the California Rail- 
road Commission, the utility regu- 
latory board. 


GARAGE LICENSING 
LEGISLATION URGED 
IN NUTMEG STATE 


Hartford, Conn., Dec, 28.—A bill erick Teaming Company. He has | 
in Chicago | 
| since 1890 and has served as vice- | 


requiring licenses and insurance pro- 
tection for all automobile repair es- 


tablishments will probably be intro- 
duced at the 1933 session of the Con- 
necticut Legislature, which convenes 
January 4, it has been learned here. 
. The measure, which is reported to 
have the approval of the Connecti- 
cut Automobile Dealers’ Association 
and various local dealers’ units, 
would be aimed largely at the so- 
called “alley garages” and back-yard 
shops, which annually take from es- | 
_ tablished dealers and gargemen large 
sums in repair volume. 
While the proposed license law 
would add somewhat to the overhead 
of reputable firms, the general bene- 
fit which would result should prove 
ample recompense, it is felt. 
Speaking at a recent meeting of 
the Ansonia, Derby, Shelton & Sey- 
mour Automobile Dealers’ Associa- 
tion, which was attended by mem- 
bers of the Legislature representing 
the four communities, Carl R. Lane, 


to carry on the busi 


o—_———_—_————__——“q 


‘PRODUCTION GAINS 
~ REPORTED BY PLANTS 
IN NEWARK AREA 


Newark, N. J., Dec, 28.—Automo- 
tive parts, accessory and equipment 
| plants in this section continue to 
| report increased production. 


| §nowfall and ireezing tempera- 
tures recently were responsible for 
}a shortage of automobile tire chains 
throughout the East. In many cases 
dealers sold out their large supplies 


year. 

In this city, Pyrene Chain plant, 
a subsidiary of the Pyrene Manu- 
| facturing Company, has been run- 
ning twenty-four hours, seven days 
}a week. An additional number of 
workers has been engaged to keep 
|}up with orders from the automobile 
trade. While the plant had only fifty 
men at work a few weeks ago, the 


(Contnued on Page 4) 





“TRUCKERS RE-ELECT 


Chicago, Dec, 28.—John Broderick 


| was elected president of the Cartage | 
Exchange of Chicago, making the) 


/tenth consecutive term he has been 
|accorded the honor, it was an- 
| nounced today by Curtis C. Stewart, 
general manager of the organization. 
| The Cartage Exchange members rate 
| truck owners and operators. Mr. 
| Broderick is president of the Brod- 
| been in the industry 
president of the National Team and 
|Motor Truck Association. 


| Other officers elected include Wil- 
jliam Winkler of Wimnkler’s Motor 


| Service as vice-president, and George 
D. Wolf of George H. Wolf & Sons) 


as recording secretary. Mr. Winkler 
|has served a number of terms as 
| director of the national asociation. 


(Contnued on Page 4) 


NO A. D. N. ISSUE 
TUESDAY, JAN. 3 


Owing to the legal holi- 


day falling on Monday, 
January 2, Automotive 
Daily News will not pub- 





business manager of the Connecticut 
Automobile Dealers’ Association, de- 
elared that in Bridgeport alone there 
are 179 garages doing repair business 
which carry no insurance. 


lish on that day and there 
will be no paper for Tues- 
day, January 3. 





ness of the 


held over from the mild winter last | 


force has been more than doubled. | 
The Pyrene plant makes a double- | 
duty chain and also an emergency | 


JOHN BRODERICK 


as the city’s largest group of motor | 


| December Production Estimated 


| SHOW NUMEROUS BODY, 


CHASSIS REFINEMENTS 





Lansing, Mich., Dec. 28. — While 


of the Reo lines for 1933 is scheduled 
for January 7, the company today 
disclosed the salient features of the 
| mew cars. 

Reo’s new 1933 passenger car 
models are in general similar in de- 
sign and appearance to the Flying 
Cloud and Reo Royale models of 
| 1932. They feature further refine- 
|ment of the original aerodynamic 
lines presented by Reo near)” two 
and a half years ago. The refine- 
;ments are not confined to appear- 
ance and comfort but extend 
through the entire chassis. 
| Chassis changes made to improve 
| performance begin on the Flying 
| Cloud with a new “X” braced, box 
| girder reinforced frame of excep- 
| tional rigidity. The engine mount- 
ing is new, the weight and torque 
reaction being balanced on four air- 
cushioned rubber mounting units, 
which insulate the power plant from 
| the frame. In order that the flexi- 
bility of the resilient mounting may 
not permit too much movement of 


(Continued on Page 3) 


BARS UNLICENSED 
TRUCKING IN N. Y. 


New York, Dec. 28.—Police agen- 
cies throughout this state will be 
asked by the Bureau of Motor Ve- 
| hicles to see that motor trucks reg- 
istered in other states are not per- 
| mitted to do business in New York 





operators, Commissioner Charles A. 
| Harnett announced yesterday. 

Mr. Harnett said complaints had 
been made by western New York 
truckmen that some vehicles regis- 
| tered in Ohio, Michigan and other 
states had engaged in hauling 
freight between points In New York 
without having New York licenses. 
| Some operators, it was charged, had 
been engaged in this intrastate busi- 
|ness for three months or more, giv- 
ing the explantion that they “could 
not get anything to do” in the state 
where their vehicles were registered. 

Mr. Harnett pointed out that this 
was a violation of the “reciprocity” 
agreement between states, which ex- 
cludes from the reciprocal privileges 
vehicles carrying persons or prop- 
erty for hire in a state in 
they are not registered, 


CAR INDUSTRY AIDS 
STEEL PLANT OUTPUT 


New York, Dec. 28.—Five million 
man-hours of labor are furnished to 
the steel industry by every 100,000 
Chevrolet sixes delivered to consum- 
ers, Paul Mackall, vice-president 


and general sales manager of the} 


Bethlehem Steel Company, reports. 

Mackall's statement was one of a 
number received by telegraph by H. 
J. Klingler, vice-president and gen- 
eral sales manager of the Chevrolet 
Motor Company, from prominent 
suppliers of the automobile indus- 
try, stating their views on the rela- 


tion between increased automobile 
buying «and general business im- 
provement. 


the engine a rubber mounted torque | 


in competition with resident truck | 


At 130, 000 Minim um Veh icles 


‘Month Should Show First Gain Over Same Month 





Detroit, Dec. 28.—With 
left in the month and in the 
estimates that December pro 
the same month last year app 
Of all the companies that run 
is a little uncertain as to th 
No definite information has c 


| 


fast production has been proceeding. 
is no certain indication of how 


the new models, but there 


SWOPE DISCUSSES — 
JOB INSURANCE AT 


Atlantic City, N. J., Dec. 28.— 
“Employment Assurance and Insur- 
ance” was discussed at length here 
tonight at the convention of the 
American Association for the Ad- 
vancement of Science, in an address 
by Gerard Swope, president of the 
General Electric Company, Sche- 
nectady, N. Y. 

Mr. Swope's address 
follows: 

“In the early development of a 
|naturally rich country, by an alert, 
' energetic and resourceful people, 
there is work and stimulation for 
everyone, but as the country and 
society become more settled, the 
| question becomes more insistent 
| whether we can reconcile this in- 
dividualistic ideal with the more 
complicated social structure of the 


in part is 


as 


} 


development of industry by the in 
dividual. Indeed, we have done so; 
when abuses became intolerable by 
the factory acts, formulating more 
definite ideas and 


“We must recognize, of course, 
that we are here not dealing with 
the immediate problem—all we can 
do about that, it seems to me, is to 
have confidence that we will find 
a way through limiting our ex- 
penditures for routine public service 
and by inaugurating new work of 
use to the community, which can 





(Contnued on Page 2) 


‘MIDWEST CAR SALES 
GAIN IN NOVEMBER 


which | 


Chicago, Dec. 28.—Although total 
|sales of reporting wholesale distrib- 
|utors of automobiles in the Middle 
| West recorded a gain in November 


| over October, owing to the distribu- | 
| tion of certain new models to deal- | 


| ers, the majority of firms had much 
| smaller sales in the comparison and 
sales by retail dealers were moder- 


ately smaller than a month previous, | 


according to a business’ conditions 
| report of the Seventh Federal Re- 
| serve district. 

Dealers’ stocks of new cars, 
fected by the receipt of new models, 
showed an expansion in the aggre- 
gate of more than 10 per cent. over 


the end of October, but only one- | 


third of the firms reported a gain. 

The value of new cars sold on 
the deferred payment plan contrib- 
uted 58 per cent. of all retail sales 
by dealers reporting the item, as 


against a ratio of 53 per cent. in 
October and 55 per cent. a year ago. 


| SCIENCE MEETING 


| modern industrial world, and 
whether we must not modify our | 
earlier concepts of unrestricted 


rules of unfair 
competition, the anti-trust laws, etc. | 


af- | 


Of Previous Year Since 
August, 1929 


only about three working days 
year, for that matter, earlier 
duction would surpass that of 
ear to be certain of realization. 
to heavy production only Ford 
e final volume for the month. 
ome out of this plant as to how 
Work is under way on 


®many have been run off. 

Chevrolet production unofficially 
is placed from 50,000 to 60,000 vehi- 
}cle units. The Chrysler divisions 
are running full tilt, and Plymouth 
is estimated at a production of 20,000 
units for the month. 

Out at the Hudson plant, both 
| Hudson and Terraplane models are 
|coming off the assembly line in in- 
creasing volume, and shipments to 
dealers are going forward in a steady 
stream. 

Pontiac has been increasing pro- 
duction rapidly during December, 
and the new straight eights are go- 
ing out to dealers. Olds, Graham, 
Reo, Buick and Cadillac are steadily 
increasing output and will add con- 
| siderably to the month’s total. 

Reports received here indicate 
that the Willys-Overland organiza- 
tion at Toledo, Studebaker at South 
Bend, and Auburn, are lifting out- 
put to add to the volume. The Con- 
tinental plant at Lansing is swing- 
ing into line with production on 
both fours and .sixes, which will be 
officially announced at show time. 

Competent observers here believe 
that December production will show 








(Continued on Page 8) 


UNIFORM STATUTE 
PREPARED COVERING 
MECHANICS’ LIENS 


Washington, Dec. 28.—Completing 
an eight-year study, the Standard 
State Mechanics’ Lien Act Commit- 
| tee of the Bureau of Standards has 
made a report to the secretary of 
commerce embracing a uniform me- 
| chanics’ lien act recommended for 
enactment by the legislatures of the 
| several states. 

The proposed uniform state statute 
provides, according to a statement 
of the department announcing the 
report of the committee and its ac- 
ceptance by the secretary of com-~ 
merce, Roy D. Chapin, “a more 
| equitable basis for liens against real 
property by laborers, persons who 
‘furnish material, sub-contractors 





(Continued on Page 8) 


PONTIAC STRAIGHT 8 
PRICES ANNOUNCED 


Detroit, Dec. 28.—Prices on the 
new Pontiac Straight Eight with 
115-inch wheelbase, which made its 
bow to the public today, are an- 
nounced as follows: 





NO occa ncdsas banuees $585 
Standard coupe ............ 635 
| B-EOOF GOGOR 2.2 ssccscwasce 635 
4 Coupe (with rumble seat). 670 
2-Door traveler coupe ..... 675 
Convertible coupe ......... 695 
| 4#-Door sedan ....... oéacees Ge 
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SWOPE DISCUSSES 
JOB INSURANCE AT 
SCIENCE MEETING 


(Continued from Page 1) 
be paid for by its use, and to divide 
all the work to be done equitably 
by a limitation as fax as possible 
through a maximum of 30 hours per 


week. Now that the attention and 
conscience of the public have been 
aroused as never before, it is to be 
hoped that we will find some so-| 
lution to prevent a recurrence of 
this demoralizing and tragic ex- 
perience. 

“If the primary function of in- 
dustry, therefore, is to serve the 
community and to serve it effec- 
tively and efficiently, it must be 
apparent that some one or some- 
body should be aware of the extent 
of the service required by the com- 
munity in order to lay out the work 
and co-ordinate all efforts to ac- 
complish this. 

“After having decided on the 
scope of the work or service that 
the community needs or desires, it 
is necessary to provide the instru- 
mentalities of production, to en- 
courage initiative in better meth- 
ods and to associate in this work 
the number of men and women that 
may be required and to enlist not 
only their service but their sym- 
pathy, understanding and loyalty. 
To do this, it seems to me that when 
young men and women enter a field 
of work they should be assured that 
the work is worth while doing and 
that it is needed by the community; | 
that from this knowledge they will | 
gain respect for the work they have | 
undertaken. Their work should af- | 
ford them an opportunity to de- | 
velop; it should stimulate them to 
give the best that is in them, they | 
should feel there is such scope in the | 
work that they can look forward to 
a broader horizon and greater re- 
sponsibility if their tastes, talents 
and abilities lie in that direction. 
But if men and women of the rank 
and file are going to give the best 
that is in them in the way of loyal 
and devoted service, they should be 
assured, as far as humanly possible, | 
of continuity of employment; their 
work should be sufficiently remu- | 
nerative so that by proper care they | 
can look forward to taking on the 
responsibilities of a family, of pro- 
viding them in the way of reserves 
or insurance in case of accident, in- 
validity or death and pension re-! 
serves for old age—but primarily 
and immediately that, as long as| 
they are able to work and willing to | 
work, they should have some 
assurance of employment. To ac- 
complish these things, it seems to/| 
me fundamental and essential that 
we enlist the understanding and co- | 
operation of the men and women 
themselves, for this life is theirs; | 
they have some responsibility, they 
must understand its purport, and 
therefore as a corollary, even if} 
these things could be done for them 
by the state or by other agencies, 
they should not be done for them, 
but with them, and primarily by | 
them. 

“In supplying the everyday needs 
of a large ¢ommunity, it was for- 
merly unavoidable to have every 
year almost regular variations in 
employment, and that the employee 





ups and downs of seasonal varia- | 


tions, By drawing the attention of 


this problem, it has been found 
possible to avoid such wide varia- 
tions by spreading work over a 
longer period of the year. This has 


been done in many industries, with 
no greater cost to the employer, and, 
therefore, at no greater cost to so- 
ciety, and with greater regularity 
and continuity of work for the em- 
ployee, 

“So, to sum up, from the stand- 
point of society as a whole and the 
human beings that comprise it: 

“First, we must decide in what 
volume and what kind of products 
we want industry to supply and how 
to have industry organized to be of 
service. 

“Second, we must secure for work- 
ers in industry an assurance of 
minimum employment per year, at 
compensation adequate to enable 
them to live in accordance with a 
standard of living that we want to 
maintain, and can maintain, with 
the requirement that the employees 


|themselves analyze, understand and 


accept their responsibilities and 
contribute toward the solution of 
the problem by laying aside a cer- 
tain portion of their earnings for 
accident, invalidity and death, for 
old-age retirement and for periods 
of cessation of work, if they come. 

“Third, whére we have not ad- 
vanced far enough to be able to 
give an assurance of employment, 
unemployment reserves should be 
built up and maintained as a sepa- 
rate reserve by each unit. 


worked with his company a certain 
minimum length of time to qualify 
as a recipient of such benefits and 
who receives less than a specified 
annual compensation, shall con- 
tribute towards its cost and share in 
its administration. 

“Fifth, the employer should con- 
tribute to the unemployment re- 
serves not less than the amount 
contributed by the employees. 

“Sixth, to have a minimum wait- 
ing period before such benefits be- 
come effective. 

“Seventh, to have the minimum of 
such benefits adequate to provide 
for food, shelter and clothing. 

“Eighth, to provide such benefits 
over a sufficiently lone period, with- 
out calling on the state or society 
for relief or charity. 

“Ninth, make provision for such 
unemployment emergencies as may 


transcend the usual periods of un- | 


employment, which cannot be met by 
the regular unemployment reserves, 


| by calling on all other employees 
of that particular organization for | 
| contributions and also on the em- 
| ployer for similar contributions.” 


If these things are done, either as 
a result of encouragement of in- 
dustry by the state, or, if that is 
found inadequate, by legislation, we 
will find that the best brains of 
employer and emplovee will be di- 


jrected toward a solution of these 


pressing and human problems, which 
must be solved. Therefore, these ef- 
forts will be along the lines of those 
of the scientists 1n your own asso- 
ciation, who are constantly drawing 
on their records and experience, and 
working for the advancement of 
knowing how and what to do, with 
the recognition, as stated in the 
|foreword, that our knowledge is 
| never complete and that there must 





should take care of himself in these 
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EATON MFG. CO. 

Cleveland, Dec. 28.—Eaton Manu- 
facturing Company, producer of 
automobile accessories, announced 
today that funds had been deposited 
with the Cleveland Trust Company 
to take up an issue of $750,000 in 
five-year 5% per cent. notes matur- 
ing February 1. Noteholders may 
receive par value with interest to 
date of payment at any time before 
February 1, it was stated. 

The company, after elimination of 
the note issue, will have approxi- 
mately $2,000,000 in cash and gov- 
ernment securities and a ratio of 
current assets to current liabilities 
of 9% to 1, officials said 


KELLY -SPRINGFIELD 

New York, Dec. 28.—New securi- 
ties provided for in apilal re- 
adjustment plan the Kelly- 
Springfield Tire Company wil! be 
apportioned and ready for delivery 
to certificate holders on and after 
January 3, it was announced yes- 
terday. The readjustment plan, 
which has been completed, does not 
involve new financing. 


ZINC 
Paris, Dec. 28.—The international 
zinc cartel will continue to exist un- 
til Apri] 13, 1933, and production of 
zinc will remain curtailed at 45 per 
jcent. of the capacity of producing 


VOe 


ot 


conference of the cartel’s members. 


failed to adhere to the new accord 
is Belgium. Her adherence is ex- 
pected tomorrow, although there 
| Still is a possibility that Belgian pro- 
|ducers, whose output of zinc totals 
| 250,000 tons, will refuse to curtail 
| production the next three months. 





In such case, negotiations will con-, 


| 


}tinue in an attempt to reach an 
agreement. with Belgium. 

The suggestion is made that au- 
thorized members of the control 
|may exceed their 45 per cent. quota 
if they so wish and pay a fine 
therefor to other members. It is 
announced by the chiefs of the car- 
tel here that there was a further de- 
lcline in zinc stocks in November. 


| viewed optimistically. 





FAILURES 
| New York, Dec. 28.—The record of 
;business failures in the United 


| States for the third week of Decem- | 


ber, as reported by R. G. Dun & Co., 
again shows improvement over the 
| preceding weeks and continues much 
| better than that of a year ago. The 
|total for the latest week of 525, 
compares with 590 and 588, respec- 


and with 563 last year. 


OIL PRICES 
St. Louis, Dec. 28—Oil marketing 


| Virtually ceased hostilities in 
;last three months. Major oil 
companies are apparently victorious. 
| Of the 113 independent oil stations 

operating in St. Louis city in Sep- 
tember only about twenty-five still 
are doing business as independents, 
| according to the news agency. Many 
'of the stations have closed alto- 
gether, others announce “temporary 
|suspension” and others have signed 
|}up to handle products.for the large 
| companies, 





Current prices on gasoline in Sst. | 
Louis are 10 cents a gallon for third | 


grade, 11 cents for ordinary grade 
|and 14 cents for high test at service 
| Stations, including the 4-cent state 
| tax. During the price-cutting pe- 
|riod many companies made a prac- 
| tice of giving substantial premiums 
| to customers in connection with pur- 
|chases of motor fuel and lubricants. 


ONTARIO AGITATES FOR 
| REDUCTION OF TAXES 


Washington, Dec. 28.—Reduction of 
|taxes on 1933 auto tags in Ontario 
| Province, Canada, is being urged in 
| the provincial press, according to a 
{report from Assistant Trade Com- 
| missioner Avery F. Peterson, 
| Toronto, Canada, to the Department 
of Commerce. 

The fee for light sixes should be 


Cars, ACCESSORIES, COMMERCIAL VEHICLES—Hundreds of innovations |$10 instead of $12 in the opinion of 
for 1933—Never before such car values. 





jlocal automobile dealers, and 
| the charge for light eights about 
$15 instead of $20. 


| FINANCIAL NEWS | 


the employer and the employees to}! 


= |countries, it was deci h 
“Fourth, every individual who has | decided here at a 


The only country which still has | 


The situation in the zinc industry is 
i 


tively, for the two preceding weeks | 


|interests in the St, Louis area have | 
the | 
| price war waged by them for the | 


* * * 


| Fare Enough 
| G. V. Orr 
Selling Sidelights 


* * * 


MOORE, in charge of the Detroit office of the 

National Automobile Chamber of Commerce, has noti- 
fied his chief in New York, Jim Marvin, that the Western 
railroads have announced an open rate of a fare and a half 


| IZ EN 


from any point on their lines to the Chicago automobile 
show, applicable for starting as early as Janunry 26 and 
setting February 7 as the deadline for returning home. 

This is the first crack in the dike in the fight the 
N. A. C. C. has been making for railroad recognition. East- 
ern roads have denied this concession to the New York show 
and the only way we automobile folk can get a rate to Grand 
Central Palace is through membership in the Society of 
Automotive Engineers or the National Automobile Dealers 
Association, and that because those organizations are hold- 
ing conventions in New York during the show. 

* * ” 

AS THIS COLUMN has contended before, there seems 

to be no reason why all railroads should not grant a rate 
to such an affair as the New York automobile show without 
such red tape as having to belong to the S. A. E. or the 
N. A. D. A. Any one anywhere can go to the livestock show 
at Chicago at reduced rates without any of this flubdub. 
But now that the Western roads have cracked the ice 
with the Chicago proposition, we out here in Detroit sort 
of feel that it is not too late for the Eastern roads to have a 
change of heart and quote a fare and a half to Manhattan. 
Jim Marvin is working on it in the East, and at this end 
of the line Ken Moore, who is in closer touch with the rail- 
road situation than any other automobile man in Detroit, 
is doing his bit. 

If we get it, let’s play square with our bosses and not 
|charge a full fare in the swindle sheet. 

os 7 * 

PUDDINHEAD WILSON, in that great old stage play 
of thirty years ago, used to say that he didn’t think much of 
the proverb, “Don’t put all your eggs in one basket.” He 
favored “Put all your eggs in one basket, but watch the 
basket.” That’s what G. V. Orr, the new vice-president of 
Willys-Overland, believes too. For nineteen years he has stuck 
to the automobile business, and now his stick-to-itiveness 
has been rewarded by John N. Willys calling him to Toledo, 

Out on the Pacific Coast, where Orr has been in charge 
'of sales for Willys-Overland for the past three years, the 





|new vice-president was an ardent reader of A. D. N. and 
‘contributed several choice bits to the column, which is why 
|I feel like bragging about his promotion. Another one of 
my customers who has made good! 

ca - ” 

ORR’S CLIMB to the top proves how persistence wins 
out in the long run. He always has been a W-O man, begin- 
ning as a salesman in Des Moines nineteen years ago and 
becoming distributor there. Came a hookup at Waterloo, Ia., 
for three years and then a promotion to Indianapolis, where 
he was in charge of the branch. Then a jump to Chicago in 
charge of that branch. It was just my tough luck that ] 
had left Chicago then, so I missed the chance to watch him 
work. But he must have been good, for following that came 
| the switch to the California job. 

It’s going to be easy to follow him now, for the new 
brass hat seems to fit him like a tailor-made job. 

” o * 

ORR HELPED ME OUT several times on dull days 
with the column, and now comes another customer—A. F. 
Engel of the Detroit office of Alemite, who chips in with 
something unusual. Writes he: 

“Readers of Automotive Daily News may be interested 
| to know that alertness and keen wit may be made to play an 
|important part in today’s selling activity. The story is 
authentically told that the president of a parts manufacturing 
concern whose product has been adopted widely for use on 
1933 models one day approached the chief engineer of a large 
automobile plant for the purpose of interesting him in this 
particular piece of automotive equipment. 

“After examining the sample carefully and at some 
iength, the engineer said: ‘It’s a homely-looking thing, isn’t 
it?’ To which the seller spontaneously replied, ‘So was 
Abraham Lincoln.’ Within three weeks the product was 
standard equipment on this manufacturer’s automobile. 

“This does not mean that the wisecrack itself is what 
sold the product, because there were mechanical merit and 
a good price as additional considerations, but this dialogue 
had much to do with breaking the ice.” 
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Retail Salesmen— his Is Your Your Page 


This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 


your own experiences, success, failures.to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


Used Car Sales Plans That Produce 


By B. C. REBER 

The success of the Goad Motor Company of San 
Antonio, Tex., Cadillac, La Salle and Pontiac distributors, in 
the promotion of their used car department, has been attrib- 
uted to a number of ingenious plans that they have evolved 
to bring about the desired results. The nature of these plans, 
how they were put into effect and the results obtained are 

related by C. E. Hopper, manager of this department: 
“Three plans which we have used 7 inns 
in promoting the sale of used cars|nent to sales work, we bring out 
any changes in prices, market con- 


have been unusually successful in del 

v Ss, any s Ww S, 
getting returns,” Mr. Hopper ex. ditions, any reports on new models 
plained. “Two of these have to do ot J 


prove important in selling used cars. 
For example, if a certain manufac- 
turer is coming out with a new 
model, the announcement will have 
a tendency to lower the value of 
the used cars that are then on the 
market. Having this 
before it gets to the public enables 
our salesmen to clear out our stock 
of such cars at prevailing prices and 


with the compensation of our sales- 
men, while the third is in our Sales 
meetings. 

“One plan we have used in push- 
ing used cars which, for some rea- 
son or other, have become a drag, is 
to offer a special cash bonus for the 
sale of these cars. If we have an 
old car that we are anxious to move 





information | 
|} coupled with 








‘REOS FOR 1933 WILL 
SHOW NUMEROUS BODY, | 


CHASSIS REFINEMENTS om 





(Continued from Page 1) 


arm connects the left side of the bell 
housing with a bracket on the left | 
hand frame side rail. 

The free wheeling unit is built into 
the transmission. The transmission | 
is the product of Reo and features 
synchronized shifting with helical | 
gears for silent operation in second 
|speed. To insure quick easy start- 
ing and smooth, economical per- 
formance beginning immediately 
after it starts, the engine is fitted 
with three thermostats 


valve of the new down draft car- 
buretor. Another opens and closes | 
the valve which controls the tem- 


perature of the intake manifold. The | 
third maintains the correct cooling 
water temperature. 

The Flying Cloud, as well as the 
Rec-Royale, is fitted with cam- 
ground T-slot pistons of Lo-ex alu- 
|;minum alloy in chrome-nickel iron 
cylinder blocks. This combination 
is claimed to resist wear 
usual degree. 

New spring shackles, new anti- 
shimmy, anti-backlash devices and 
the use of the four roller bearing | 
type cam-and-lever sieering gear, 
the stiffness of the 


‘chassis frame“are designed to pro- 
| vide steering ease even over badly 


| broken pavement or rough, 


out as soon as possibie, a car pro- ; 
duced by a factory whiclt is no| thus enables the firm to sell at a 
longer in production, or one on | Profit, rather than to be compelled | 


|to reduce prices with the announce- 
ment of new models. 

“An honest representation to the 
purchaser is, we have found, the 
best policy in dealing in used cars. 
If we have a car that we believe 
may show up defective in some unit 
later on, we tell the customer 
when the sale is made. 


which a new model is due, decreas- 
ing the value of the present car, we 
place a caSh bonus on that car 
ranging from $10 to $75. 

“This plan seems to produce the 
desired incentive to get the re- 
Sults. We feel that it is only fair | 
we should compensate a man who 
puts forth a special effort, and since | 
there is a special need for promoting | 
this sale, we are willing to pay more | 
than the regular commission for this 
Sale. The amount offered is deter- 
mined by the sales price on the | miles of troubleless transportation. 
car, but is always generous, as it is| We tell him just exactly how 
more important that we move the | Stands, and he bases his judgment | 
¢ar than that we make a long profit. | #¢ccordingly. 

“Our second compensation plan,| “All cars selling for more than 
which we used recently and which|$100 are given a thorough inspec- 
proved successful, was one wherein | tion and put in condition before be- 
we placed two prices on our used|ing offered for resale. 
cars. The first of these prices was|Sistent on this, and no car is 
the one which we wanted to get if| permitted to be sold until it has 
We could; the second was the lowest | the shop o. k. An instance occurred 
possible price that we would take|in this respect recently, which not 
for the car. The regular commission |ONly gave us some nice prestige but 
was paid on the lowest price, and {illustrates this point. 
all the salesman was able to get|been informed of a car that had 
above that price, we paid a commis- | been taken in on a trade-in and was 
sion of 25 per cent. just the type and model that he 

“This plan was successful in sev-| wanted. He was anxious to buy, 
eral ways, In the first place it|and came in ready to take the car 
urged the salesmen to sell the cus-|right then. In checking over the 
tomer rather than have the cus-|records, however, we found that it 
tomer sell the salesman. Too often|did not have the shop o. k. and we 
we have found that salesmen inter-|told him it could not go out until it 
viewing a prospect will listen to|had been through the shop. 
some proposition put forth by a “As it so happened, when this car 
customer who states that he is only | got into the shops, several mechani- 
able to pay so much and no more.jcal defects were found, and it cost 
Accepting this statement, the sales- 
man then begins to dicker with the 
firm to make the price of the car 
equal to the sum offered by the 
customer, rather than putting forth 
@ little sales effort and selling the 
customer on good transportation. 

“With an increased bonus for every | 
dollar above the lowest selling price, 
the salesmen put forth real sales|» good job is one of the best forms 
effort in endeavoring to sell the | of advertising that can be had. The 
used cars for the highest price pos-| personal experience of this 
sible. In no instance were these |had done more in helping our sales 
prices above the true value of the /than a hundred dollars spent in ad- 
car, but rather they eliminated a | vertising. 
lot of arguing and discussions as to/ «“)yerchandising used cars is one 
whether we could afford to come | of the most important phases of the 
down on the price in order to make | automotive dealer, and to do this 
@ sale and get the used car off the | successfully, every dealer should 
floor - p |have certain definite plans which 

“The additional bonus provided an | wi}] enable him to dispose of obso- 


incentive to the salesmen to put |jete cars immediately, which will en- 
in some real work, for this bonus 


did not apply to any car as a spe- 
cial offer, but was on every good 
used car that they sold. It mate- 
rially increased our used car sales 
and helped our salesmen, for they 
sold at better prices and made more 
money. 

“There are a number of features 
about our used car sales meetings 
which I believe are a little differ- 
ent from others. In addition to 
daily reports and discussions perti- 





| car. 
perfect 
j}that he 


mechanical condition, 


informed of this, the customer was 


friends, and many of them 
since become patrons of this firm. 


fact that proving to the customer 


low, which will yield a profit on 
every car sold, which will build up a 
reputation for integrity, which will 
build repeat sales and make satisfied 
customers, and which will give the 
salesmen a good commission on every 
sale.” 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


man | 


able him to keep his used car stock | 


We are in- | 


A man had | 


us $45 to put it into shape. When | 


so pleased that he told all of his | 
have | 


“This point is mentioned not so} 
much for praise as to emphasize the | 


| that every effort is made to turn out | 





SO | 
We do not | 
try to misrepresent the sale nor the | 
We do not claim that it is in| 
nor | 
may be assured of many | 


rocky 
roads. 


It is understood that the price of | 
| the Flying Cloud remains unchanged | 


and that of the Reo-Royale eight is 
expected to be substantially lower 
| than last year. 


INDIANA CAR OWNERS 


Indianapolis, Ind., Dec. 28.—A pro- 
| gram for tax reduction for the mo- 


it | torist in the forthcoming meeting of | 
the state Legislature was adopted at | 


|a meeting of the Hoosier State Au- 
|tomobile Association here. 


W. J. McAleer, president, outlined 


| the proposals as follows: 


A reduction in the gasoline tax 


jrate now totaling 5 cents a gallon, 





} 


including the 1-cent Federal levy. 


Holding the tax to be much too high, 


the association declared it is de- 
priving people of the use of their 
automobiles and is encouraging a 
widespread use of bootleg gasoline. 

Legal requirement 
of accidents be made and assembled 
at the office of the drivers’ license 
division of, the secretary of state’s | 
office was suggested, lcoking toward 
reduction of accidents. 

All school buses would be painted 
yellow, according to the association's 
view, as a measure of safety. 

Reduction of one-half in all li- 
cense fees on passenger cars also 
was suggested. 


NEW CHEVROLET SALES 
IN NEW BRUNSWICK, N. J., 
SHOW LARGE INCREASE 


New Brunswick, N. J., Dec. 28.— 
New Chevrolet sales in this vicinity 
are especially surprising, according 
to Louis B. Migliorini, 
the Rutgers Chevrolet 
which at present has orders far ex- 
ceeding its supply of cars on hand. 
Since the Chevrolet was first put 
on public view the local company 
has sold eighteen automobiles, an 
average of more than three a day. 

This exceeds the number of new 
Chevrolets sold in this city last De- 


cember, despite the fact that they | 


appeared on the market twelve days 
earlier. 
Between the hours of 9 a. m. and 


noon the first day the new car was | 


put on display 232 persons, by actual 
count, viewed the new models at 
Rutgers display room on George 
Street. It was estimated that dur- 
ing the entire day more than 500 
persons filed in to get their first 
glimpse of the new models. 

During the past week an average 
of 200 persons a day visited the 
showrooms, 


One pro-| 
vides automatic control of the choke | 


to an un-/} 


SUGGEST PROGRAM 


that a report | 


president of | 
Company, | 


| this week. A feature of the sale was 


Used Car Selling Prices 


Automotive Daily News in this department offers for 
| the benefit of its dealer and salesmen readers a compilation 
lof prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
hey are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
| which they have been offered for sale by dealers in the 
| various cities. Other cities will appear in subsequent issues 


‘of this paper. 
Dallas, Tex. 
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| Make 1932 1931 1930 1929 
| Buick, light ........ ; 465- 495 $245-"285 
DEE cckesdesves oxeese — @£+;+« iiseec0s  #§#$# ¢besees 
PE ccstveveverh wnneeei, .cawesee ‘ 685- 825 
SEPUNUERS. coctesdocse 365 285-"375 250 '170-'225 
CR ee et alee 249 265 *138 
a eked gece HO lees : 
| Dodge Eight ........  secves 445 oyeee (tS 
PEMUFENE scccccccccess § svocce so so ‘70 
PE rac ose wn nevi: ateaaee sa caas '195 100 
[Pee SOE vennevesses ‘450 275-"285 215-'225 "135- 137 
|Ford Eight ......... 495-"535 -—  —_amm 
Lo CE cctssses e6ea0e 395- 495 285 189 
PE cc csideusreas. sheued 406 345 *275 
|Hupmobile ......... be. Miraicts 450 ie 195 
| La er eee  ‘geeeee j.§. -&beawe 925 ‘565 
SUE ieee cra tre 325 295 
SE cenkeeudise deeiny +§  b6000s 225 "135 
PeEEL -secesbevecd —.  ‘SMressa 295 100- 175 
 i¢sscestsvoss §duadter 235 165-'275 
[PP cLiccccheskatdan  -406000 iain ° "195 
Studebaker Six ...c0 cevece 465 e *225- 295 
Studebaker: Eight ... .....- 395 275 ovcces 
DE SE sds ve sbawae.. Sevens ‘275 275 ecccce 
WPM. ck ceee eens ee. 4») weaawes eesaee 
Legend: ‘coach; *coupe; ‘roadster; ‘convertible; *victoria; ‘limousine; 
| ‘brougham; “touring or phaeton. When no symbol is used the car is 


|a sedan. 


+--+ 


| 








Dealer Activities 


a ee 











{the new Pontiac, In the salesroom 
}of the tirm he has a large box, ap- 
proximately six feet high, six feet 
|wide and nine feet long, appropri- 
ately wrapped in holiday paper and 
cord, to which is added a large 
greeting card with the words, “Do 
Not Open Until December 28.” The 
display has created unusual atten- 


Milam Chevrolet Company, Ormsby tion, and Mr. Bender has received 
; Chevrolet Company and Smith Mo- |many compliments. 

|tor Sales Company all _ being | 
thronged with motor car owners and 
others who expressed an interest. | 


Sales managers report an excellent 
response in sales. — Motors, 98 Branford Place, 


tT rts that since inauguration of 
F. C. Spries, sales manager for a od -four hour service he has had 
San Antonio Buick Company, re- innumerable expressions from Ford 
ports that his worries will be over|Passenger and commercial car 
for a while as soon as they can get | drivers regarding this new con- 
delivery on the new Buicks. The venience, 
sales response on the new models he 
reports as being very good. 
* * 7 
The San Antonio Buick Company 
| will take on the distribution of Olds- 
| mobiles, starting the first of the year, 
for San Antonio and vicinity. This 
| will give the Olds an excellent op- 
portunity for increasing its sales in 
this city, for the new distributor is 
ene of San Antonio’s oldest and most 
responsible automotive firms, and its | 
|sponsorship of this car will add 
| greatly to the prestige of the Olds in | 
San Antonio. Previously this car | 
| was represented by the Mission Mo- 
|tors Company, which closed about 
two months ago. 
™ 7 . 
Herpel-Gillespie, local Ford deal- 
er, report a fine response to a used 
car sale that this firm promoted 


SAN ANTONIO, TEX. 


With the introduction of several 
new models and anticipation of oth- 
ers to be announced soon, Automo- 
bile Row has shown greater activity 
|during the present month than at 
lany other time this year. The Chev- 
|rolet enjoyed a fine reception here 
Saturday, the showrooms of the 


NEWARK, N. J. 


Jack White, manager of Stall- 





J. P. Enright, branch manager for 
the General Motors Truck Com- 
pany in Newark, attended a two-day 
conference with vice-president and 
director of sales J. P. Little in De- 
troit, at which all branch managers 
and distributors throughout the 
United States were in attendance. 


CLOSED BANK IN PONTIAC 
TO REOPEN JANUARY 1 


Mich., Dec. 28.—With a 
automobile executives at 
the helm, the Pontiac Commercial 
and Savings Bank, which closed 
more than a year ago, is to reopen 
about January 1, A. R. Glancy, 
former president of the old Oak- 
land Motor Car Company, will serve 
as chairman of the board. 
Organization of the bank was 





Pontiac, 
group of 


that purchasers of used cars had 


only to pay $3 more than the sale 
| price and get their new 1933 license 
| plates. 

* 
| Gunther Orsinger of Orsinger 
|Motor Company, Hudsco-Essex dis- 
| tributors, has been elected a director 
of the Conopus Club of this city. 

” ™ * 


~ * 


The Milam Chevrolet Company | 


;made possible 
|sets in the closed bank to the new 


by assignment of as- 


organization. Clarence J. Nephler, 
former president of the Nephler- 
Oakland Company, local automobile 


|dealers, will be president of the new 


bank, 


CONN. REGISTRATIONS OFF 





announces the addition of N. D. 
Simmons, Lewis P. Birch and 
|Arnold Sheidon to their sales or- 


ganizations. 
* * 7 


C. J. Bender, sales manager of the 
Pontiac division of the Goad Motor 
Company, has used an ingenious 
means of announcing the date of 





Hartford, Conn., Dec. 28—Ad- 
vance registration of automobiles in 
Connecticut as of December 17 to- 
taled 72,218, as compared with 88,- 
870 at the corresponding date a 
year ago, the Motor Vehicle Depart~ 
ment has announced. Receipts 
were $1,335,896, compared with 


oA 


$1,857,574 a year ago, 
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Pointing to Service 
N A RECENT compilation by the Shop Equipment Associ- 
ates, there was a very interesting paragraph regarding the 
uverage life of cars in service at specific dates. 

This compilation showed that on January 1, 1930, the 
uverage car in service was 3.58 years old. On January 1, 
1931, the average car was 3.85 years old. On January 1, 1932, 
the average age of cars in use was 4.18 years. No estimate 


was made of the average age for January 1, 1933, but on the! 


basis of the figures given above it must be pretty close to 
4.5 years. 

Our American motor car manufacturers build mighty 
fine automobiles. With perfect care these vehicles will run 
for a long time, but few owners have the understanding to 
give their mounts all the care that they need. In spite of 
neglect, our cars give remarkable service. 

BUT, in spite of the remarkable quality that the manu- 
facturers build into their cars, there comes a time when 
ihese vehicles, subject to endless strains and internal friction, 
must hate service to keep them operating efficiently or even 
satisfactorily. Long operation at high speeds causes failure 
of parts, no matter how high the quality of such parts may 
have been in the beginning. Small, annoyifig failures become 
more and more frequent as time goes on. The best steels 
inevitably show wear; parts no longer fit tightly, and the 
owner suffers from more and more interruptions to his use 
of his private motor transportation system. This time comes 
for the average car long before 4.5 years. Service becomes 
not a convenience but a positive necessity if the car is to 
continue to serve its purpose and the owner is to get what 
he needs—uninterrupted transportation. 


Analyze this situation and it becomes inevitable that | 
° . . ~ | 
with the average life of a car at 4.50, there are more than'! 


20,000,000 motor vehicles consistent service and 
attention. : 

Could any merchant of motor transportation ask for a 
more direct and promising market than this? The oppor- 
tunity to sell service that will keep the private transportation 
systems of 20,000,000 American families in operation offers a 
field that is unexcelled. 
couraged at the outlook for 193 
gotten the service business that is waiting for him if he will 
go out after it. 

BUT, service business comes to the shop that goes after 
it, not to the operator who sits and waits for it to drift into 
his place. The year 1933 is going to be one for fighters, and 
this applies to service just as much as to new car sales, 


needing 


2 
oO 


” 
Political Hazards 

H BERTRAM LEWIS of Commercial Credit, in giving 

e his estimate recently of what 1933 should be, made an 
acute observation: “1933 will be a year in which the funda- 
mentals, if undisturbed, favor a substantial measure of recov- 
ery, but in which recovery will defer its start until the 
political hazards have been appraised.” 

We have had several periods when signs of modest 
recovery appeared. They never got past excessive modesty, 
and this was always caused by congressional action of some 
sort. The late session of Congress left a record for ineptness 
unexceeded. It died leaving behind it a tax bill that has pre- 
vented any attempts since at business recovery. 

A new Congress will assemble early in 1933. It has a 
great chance for constructive action that will remove much 
of the burden that is holding down business at the present 
moment. But even this Congress, warned by public clamor 
and upheaval, will not act constructively unless it is put 
under pressure from all sides, Especially does it need pres- 
sure from the automotive industry and the automotive using 
class of ordinary citizen. You and I and our next-door auto- 
motive neighbor must press our congressmen for constructive 
action or we shall see another period of political log rolling 
and supine yielding to noisy minorities, 


AUTOMOTIVE DAILY NEWS, 


Telephone CA nal 6-1000 | 


Mich.; | 


The automobile dealer who is dis- | 
must altogether have for-| 


Lith! 
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| each, or a total of $2,190,974, 

| than they should. 
MacDonald’s statement was made 

before the Senate Interstate Com- 


less 


IOWA RATES ROADS 
AS HIGHEST ASSET 


Des Moines, Ia., Dec. 28.—Iowa's 
system of modern pavement is given 
first place among the state assets 
listed in the consolidated report of 
Oscar Anderson, state budget di- 
rector. 

Of a total figure of $344,350,165, 
|embracing all of Iowa’s tangible as- 
sets, the state’s primary road sys- 
tem is valued at $233,681,744, or bet- 
}ter than two-thirds of the whole 
amount. | 

Buildings of various sorts, and un- 
der the jurisdiction of the several 
state departments, rate second place 
among the listed assets, with a total 
valuation of a little more than $40,- 
000,000. Next in order is the item 
of furniture and equipment, fol- 
lowed by the entry for land. 

State highways, according to high- 
way officials, are not only primary 
|}assets on the books of the state, but 
are active assets, in that they tend 
to refund the gas taxes paid by mo- 
torists by reducing motoring costs 
and increasing the use and life of 
motor cars. 

The Iowa state highway program, 
in which counties and the state be- 
gan their co-operation about five 
years ago, has resulted in the con- 
|creting of more than 4,000 miles of 
| highway, every mile of which is pay- 
ing its way in economies and perma- 
|nent utility. 


| 


TRUCKS IN PENNA. PAY 
TOO MUCH FOR USE OF 
ROADS, U. S. SHOWS 


Philadelphia, Dec. 28.—The United 
| States Bureau of Public Roads has 
dealt a smashing blow to the rail- 


|road and other propagandists who 
j}have been trying to convince the 
|people of Pennsylvania that trucks 
jare not paying as much as they 
i}should for the use they get out of 
| the state highways. The bureau 
|shows, on the contrary, that 
[trucks in Pennsylvania pay too much 
'for highway use. 

Thomas H. MacDonald, chief of 
the bureau, after detailed studies of 
Pennsylvania's state roads, their 
} construction, coSts, operating condi- 
|tions and the fees charged for their 
use, shows: 

That Pennsylvania's 220,000 trucks 
up to two tons’ weight, pay $3,571,- 
/519, or an average of $16.20 each, 
more than they ought; that the 


tions by Senator Kean, New Jersey, 
among which was the query, “Can 
;you name a state in which the 
|trucks unquestionably pay for all 
|they get out of the roads?” Mac- 
Donald unhesitatingly named Penn- 
sylvania and then went into details. 


TRUCKERS RE-ELECT 


(Continued from Paze 1) 


Through the efforts of President 
Broderick, the national organiza- 
tion's 1933 convention has been se- 
cured for Chicago and will open 
here on July 21. 

In addition to the officers, the 
| directors include: H. L. Willett of 
|the Willett Company, F. B. Giles of 
Arthur Dixon Tramsfer Company, 
Robert C. Stockton of Joseph Stock- 
ton Transfer Company, J. K. Cush- 
ing of John J. Cushing Trucking 
Company, Edward J. Meyer® of Ed- 
ward J. Meyers Company, Louis E. 
Piehl of H. Pieh! Transfer Com- | 
pany, F. C. Weintz, Sr.. of Weintz| 
T. & T. Company, and P. T. Quig- | 
ley. 


AUTHORITY LACKING FOR | 
MORATORIUM TO CAR | 
OWNER IN NEW JESRSEY 


Trenton, N. J., Dec. 28.—Harold G. 
Hoffman, motor vehicle commis- 
| sioner, said today that he was with- 
out authority to grant a thirty to 
sixty day moratorium on 1933 auto- 
mobile licenses, as suggested by Paul | 
Cope, president of the Atlantic City | 
Auto Association. 

Cope contended the state’s loss in 


gas taxes would be heavy through 
inability of motorists to purchase 
new registration and drivers’ li- 
censes. 

“While I am sympathetic with 
those who cannot afford licenses 
|now,” Hoffman told Cope today, 
“there is no way to get action in 
time to be helpful. The Legislature 
alone can grant the delay, and that 
body doesn't meet until the second 
| week in January.” 

Hoffman also said a deferred sys- | 
tem of issuing licenses would mean | 
setting up an elaborate bookkeeping 
system, “which would cost the state 
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| 
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20,066 three-ton, four-ton and five-| more than it would lose in gas 
jton trucks pay $325,893, less than | taxes.” He said the decrease in 
they ought, or $11.20 each, amnd| gasoline taxes this year was 1.3 per | 


|that passenger cars are paying $1.50! cent and in registration 2.5 per cent, 
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| Calendar of Coming Events | 
ca aie ee 
JANUARY | 21-28—Boston, Mgss. Boston Automobile | 
7-l4—New York, N. Y. National Automo- | Dealers Association. Boston Com-| 
bile Show, Grand Central Palace | mercial Motor Vehicle Association, | 
7-14—San Francisco, Cal. Motor Car Deal- | show, Mechanics Building. Chester 
ers Association of San Francisco | I. Campbell, manager 
seventeenth annual Pacific Automo- | 21-28—Jersey City, N. J. Automobile Show, 
bile Show, Civic Auditorium. G. A. | Midtown Auto Salon, Frank Gal- 
Wahlgren. show manager. } land, manager 
7-15—Los Angeles, Cal. Los Angeles Motor °1-°8—Balti 2 ; ‘ 
} Car Dealers Association, twentieth|~ ~ a ame arate ame 
annual show | Resimen meee Tee | 
8-14—St. Louis, Mo, St. Louis Automobile | sohaone. es wwe > See 
| Dealers Association Show, Midwest | , _ ‘s Ba , 
Industrial Terminal Building. J. A. | *1-?8—Detroit, Mich. Detroit Automobile | 
| Schlecht, show committee chairman Dealers Association, show H. H 
| 9—New York, N. Y. Society of Auto- Shuart, manager 


21-28—Syracuse, N. Y. 
bile Dealers 
H. Hayes, manager 

28—Hartford, Conn. Hartford Automo- 
bile Dealers Association, show, State | 


Syracuse Automo- 
Association show. C 


motive Engineers. show meeting 

9—New York, N. Y. Rubber Manufac- 
turers Association. Meeting 

11—New York, N. Y. Society of Automo- 
tive Engineers, annual dinner, Penn- 


| 


ae sens mn poe | abet a Armory. Arthur Fifoot, manager. 
-2i—Toronto, Can. National Motor nOW | »a_o 5 . ine : | 
of Canada, Automotive Building, J. | ~~ a. ne | 
L Stewart, manager Canadian Book-Cadills — . 8 
Automobile Chamber of Commerce pane ae. 
in charge. 23-28—Rochester, N. Y¥. Rochester Auto- | 
14-21—Cleveland, 0. Cleveland Autmobile mobile Dealers’ Association Show | 
| Manufacturers and Dealers Associa- | Edgerton Park, A. C. Lohman, exec- | 
tion, show, Herbert Buckman, man- | utive secretary 
ager 23-28—Pittsburgh, Pa. Pittsburgh Auto- 
14-21—Newark, N. J. Newark Automobite| mobile ae scanehatnn show | 
Dealers Association, show, Armory W. N. Owings, manager 
| Claude E. Holgate, show manager. | 25-28-—Harrisbur P; ar aaretideané Rintde 1 
14-21—Milwaukee, Wis. Milwaukee Auto- | ~?"~ sSnarg. FB- veers oe 
| mobile Trades, Inc., show. Palme aoe tees ates Eee shew 
| E. Hanson, manager at al - oo : , : | 
| 14-21—Buffalo, N. ¥. Buffalo Automotive | ee, Saws, Egypt. Internationa! 
| lg gage + ~ lg Aimert 28-Feb. ‘4—Portiand, Me. Portland Auto- 
14-21—Providence, R. I. Rhode Island mobile Dealers Association, show | 
Automobile Dealers Association, —eemien Building. L. P. Borman, | 
show, Cranston Street Armory.|, . anager | 
Ralph P. Lord, manager -Feb, O—ceieeme. Hatlonal Automobile 
15-21—Cincinnati, O. Cincinnati Automo-|,. ,, ~~ . me ° : 
b Deale Association show, | *8-Feb. 5—Washington, D. C. Washington | 
eae Hall Rarry T ae ee Automotive Trades Association, show | 
manager * | $0-31—Chicago, Ill. .National Automobile 
16-20—Detroit, Mich. Annual convention ee aan convention, 
and road show oe ae an Athietic 
16-20—Detroit, Mich. Highway and Build- | 39-Feb. 4—Springfield, Mass. Automobile 
ing Congress show. . : | 
16-21—Brooklyn, N. Y. Brooklyn Motor FEBRUARY 
Vehicle Dealers Association, show. 1-11—Indianapolis. Twenty-second annua) 


State Fair Ground. 
Ottawa Automo- 
show, Col- 


Show, Indiana 
6-11—Oltawa, Canada. 
tive Trade Association, 


Ralph Ebert, manager. 
16-21—Philadelphia, Pa. Philadelphia Au- 
tomobile Trade Association, show. 


16-21—Detroit, Mich. Steel Founders So- | iseum, L. M. McCoy, chairman adv. | 
} ciety of America, annual meeting. | committee | 
20-28—New York, N. Y. National Associa- 6-11—Denver, Col. Automobile show. 


j-11—York, Pa. York County Automobile | 
Dealers Association, Inc., show | 
R. C. Keller, president. 
9-11—Springfield, Il. Springfield Auto- 
mohile Dealers Association, show. 
$—Kansas City, Mo. Kansas City Mo- | 
tor Car Dealers, show, 


| tion of Engine and Boat Manufac- 

| turers, boat show, Grand Central 

} Paiace 

| 21-28—Montreal, Canada. 

i show of eastern Canada. Stadium | 
Building, Adelstau Levesque, gen- | 11-4 
eral manager. 


National motor 


merce Committee, in reply to ques- | 


JOHN BRODERICK 


| considerable 
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PRODUCTION GAINS 
~ REPORTED BY PLANTS 
IN NEWARK AREA 


(Continued from Page 1) 
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chain for passenger cars and trucks, 

If stormy weather returns, there 
will be sufficient work to keep a 
| large force busy for the remainder 
of the winter. 

Increased activity its produc- 
tion department is reported by the 
|Trucktor Corporation, one of the 
| largest eastern builders of semi- 
trailers for heavy trucking purposes. 
For the last three weeks, says C. R. 
| Lord, vice-president, there has been 
a material improvement in orders for 
| special equipment to be employed on 
|long-distant transportation fleets, 
| Concerns dealing in gasoline, coal, 
|fuel oil, milk and general merchan- 


in 


|dise have been carrying heavy loads. 


Because of the extra loading per- 
mitted by many states on semi- 
trailers, as compared with four- 
wheel trucks, considerable use is be- 
ing made of the additional trailer. 


New Jersey now permits 40,000 
pounds gross load for trucking, 
which has been an incentive for 
concerns to have their’ trucks 


changed over for extra heavy duty. 
Mr. Lord says. Dvuring the last few 
weeks, additional workers have been 
hired. 

Motor Improvements, Inc., is wit- 
nessing a busy season building Pur~ 
O-Lators, which are being supplied 
to Detroit car manufacturers who 
have recently gone into the pro- 
duction of new models. 

According to R. R. Layte. assis- 
tant to the president, the volume of 
sales for 1932 is 10 per cent. ahead 
of a year ago. Among the cars sup- 
plied with the oil filters are 
Plymouth, Chrysler, Packard, Stude- 
baker, Hupmobile, Pierce-Arrow and 
Auburn. 

Since the first of this month the 
company has increased the working 
hours of employees and is now oper- 
ating Saturdays. The replacements 
of oil filters on old cars has been 
increasing and Sales of new unit# 
for this field is ahead of last year. 

Motor Improvements has recently 
started the production fo Pud-O- 
Lator spark plugs and a shipment 
of 50,000 left the factory for deal- 
ers last week. Mr. Layte says that 
the new plug is meeting with good 
response from the trade. 

The Plastic Metal Corporation re- 
ports that its product, known as 
anti-corrosive top coating for trucks 
and buses, is meeting with ready 
sale. A number of orders have been 
received during the last few weeks 
from a New Jersey public ultility 
company and also from a New York 
city transportation system. 

Since the introduction of a, newly 
cesigned gear and bearing puller 
three months ago by the R. G. Smith 
Tool and Manufacturing Company 
the automobile Servicing field has 
been increasing its call for these 
units. Tool makers of the Smith 
company have been provided with 
work on this item. 
“While the demand for tool and die 
equipment has been spotty,” said W. 
H. Curtiss, a member of the firm, 
“we are looking forward to a steady 


lincrease in business after the first 


of the year. The plant’s working 
force is operating five days a week, 
with sufficient work ahead to main- 
tain the present rate of activity for 
some time.” 



























MEN OF MOTORS prefer the 
WOODWARD —ideal location in the 
heart of automobile row; near amuse 
ment center; quiet yet congenial 
aimosphere; modest tariff 
Room with bath from 
Ownership-Management 
THOS. D, GREEN 


2.50 
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Drum Truing Machine 


The Chicago Rivet and Machine 
Company has developed a new drum 
irving machine, which is claimed to 
combine portability and simplicity 
of mounting and operation with un- 
usual strength. The’ center 
gravity is in the center of the ma- 
chine, assuring smoothness of opera- 
tion and durability. 

The power comes 
third horse power motor. 


from a one- 
There are 


two spindle speeds and automatic | 
feed at the rate of .007 of an inch. | 


There are no protruding or over- 
hanging crossrails or bars to en- 
danger the operator. The depth of 
the cut is regulated from a station- 
ary and conveniently located ball 
crank equipped with a micrometer 
dial. Controls are far removed from 
moving parts to obviate danger of 
injury to the operator. 

Four positive and convenient con- 
trols operate the entire machine. 

The following equipment is fur- 
nished: 


of | 


One %-inch arbor, one %-inch 
arbor nut, one Ford adaptor sleeve, 
one 


twenty-degree cone, one 134-inch to 
27x-inch twenty-degree cone, one 
2%-inch to 34-inch twenty-dagree 
cone, one 24-inch to 4*s-inch twen- 
ty-degree cone, one “%-inch spacer 
x2 inches, one %4-inch spacer x1 
inch, and “%-inch to l-inch sleeve, 
one *-inch tool bit. 

This equipment will handle the 
majority of passenger cars and light 
trucks, 


COACH LACE CO. 
EXPANDS PLANT 


Bridgeport, Conn., Dec. 28.—The 
Bridgeport Coach Lace Company, 
which manufactures automobile fab- 
rics for many of the principal car 
builders, has leased 40,000 square 


| 
| 
| 


| 


| 
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PORTABLE BRAKE 
RELINER 


The Chicago Rivet and Machine 
Company is placing on the market 
a new bi-power brake reliner, which 
is designed for the shop having a 


smaller volume of brake service and | 


5 


ring --Factory 


‘PROGRAM FOR A.S.MLE. 
_ MEETING IS ANNOUNCED 


At the 


| the joint auspices of the Applied 
the 
Los Angeles section of the A, S. M. 
20-21, at 
of Tech- 
papers are to 


technical meeting under 


Mechanics Division and Los 


January 
Institute 


E., arranged for 
the California 

| nology, the following 
be presented: 
January 20 
of Oil 
| Gases at High Pressures.’ 

“Silt Analysis.” 

“Application of Hydrodynamical 
Theory to Turbine and Pump De- 
sign.” 

“Theory of Turbulence Pumps.” 
“Experiments on Fluid Resist- 
ance.” 

“Jet Pumps.” 
|} “Theory of 
| Wakes.” 
“Viscosity of Oils at High Tem- 
| peratures and Pressures.” 


“Viscosity Saturated with 


Jets and Turbulent 


January 21 

On the “Problem of Designing 
Earthquake-Resisting Structures.” 

“Theory of Vibration of Buildings 
During Earthquakes.” 

“Vibration of Continuous Frames.” 

“Vibration of Buildings.” 

“Dams in Earthquakes.” 


for the operator compelled to limit | 


his equipment investment. 
The machine embodies a motor- 
less, free-wheeling type drilling unit 


| propelled by a foot treadle, leaving 


| both hands free to hold the brake | 
| Shoe or ban. 
%-Inch to 24-inch twenty-de- | 
|gree cone, one 1's-inch to 2%-inch| 


The operator stands 
same position and 
the emtire head swivels so _ that 
either the riveting or the 
unit is in front as may be desired. 


always in the 


The units automatically lock in po- 


sition 

The machine takes a minimum of 
floor space and weighs firty-five 
pounds, so that it may 
easily to any desired location. 
abrasive drum is provided which 
may be placed in the drill chuck 


in less than a minute for the pur- | 
| pose of 


removing drill burrs and 
high spots 
and drill) for 9-64 body rivets 
furnished and other special 
may be had at added cost. 


and is moving its Chelsea, 
branch plant to Bridgeport. 

The added space is in a group of 
buildings formerly occupied by the 


feet of aditional floor space here | Ives Manufacturing Company, 


ACTUAL PRODUCTION of Pierce-Arrow trucks, which were recently moved to Cleveland from Buffalo, 


N. Y., is already under way at the White Motor Company factory on East 79th Street. 
engine being hoisted into the frame, as officials of both companies look on. 


Here is shown an 
To the left is A. G. Bean, 


president of the White Motor Company, and T. L. Preble, sales manager of the Pierce-Arrow division. 


To the right, reading from left to right, are: 


B. F. Jones, Pierce-Arrow engineer; George W. Smith, Jr., 


vice-president in charge of production for the White Motor Company, and George F, Russell, vice-presi- 
dent and sales manager of the White Company 


drilling | 


be carried | 
An | 


A complete set of tools | 
are | 
tools | 


Mass.. | 


conventions, etc. 





subscribers 


4,000 Selected service stations. . 


500 Jobbers of accessories, parts, shop equipment. 


“Design of the Pine Canyon Dam, 
With teterence to Earthquake 
Stresses.” 

This program is being organized 
in co-operation with the members of 
the local A. S. C. E. section 


TOLEDO STEEL PRODUCTS 
APPOINTS GUITERMAN 


The Products 


pany 


Steel Com- 
Toledo, O., announce the 
appointment of the Guiterman Com- 
pany, Inc., 35 South William St., 
New York, as their sales represent- 
atives for Europe To- 
ledo Products in the European mar- 
kets, excluding Spain, will be un- 
der the personal direction of Guiter- 
man Company's European § sales 
manager, Paul W. Ornstein, Hohe 
Bleichen 20, Hamburg 36, Germany, 
Mr. Ornstein, who has been active 
in the automotive parts business for 
many years, is well known to the 
trade here and abroad. 


CREEPERS AND FAN 
BELT PULLEYS 


Toledo 


of 


The sale of 


Paragon Manufacturing Company, 
Hickory, N. C., has new lines com- 
prising creepers and fan belt pul- 
leys. The company is now shipping 
these pulleys in thousand lots. 


Remember These Dates 


NEW YORK SHOW ISSUES 
January 7-9-10-11-12-13 


Six Issues at Each Show 
Total distribution for each show week... . 165,000 
ALL TRADE 


Lotal for week 


3,000 Daily at hotels, show booths, dealer meetings, 


18,000 


4,000 Daily to truck fleet owners. 
rotated during the week 
5,000 Additional vehicle dealers not among net paid 


24,000 


30,000 
24,000 
3,000 


1,000 Engineers, production men, etc., not regular 


subscribers 


A. B. C.. 


Average daily distribution. . . 


10,000 Regular daily distribution, including net paid 


60,000 
165,000 
27,500 


CHICAGO SHOW ISSUES 
January 28-30-31—February 1-2-3 


HEN your advertising appears in the show issues of Auto- 
motive Daily News it will be carried to the trade in the quickest 
time and, because of the visibility of all advertising copy, your ads 


vill be seer 


Apart from the number of copies to be distributed and 


the fact the: the rates are no higher, there are other reasons why you 


should use these show issues. 
interest. 


page. Economy. 
insertions for same expenditure. 


Visibility of all advertising copy. 
Multiple readership (average over six readers per copy). 
Less than page space can be seen, hence more 


Here are some of them: High reader 


Any frequency desired. 
Large size 


Automotive Baily News 


Personally Delivered Copies Free 


If you want Automotive Daily News Show Issues delivered 
to you each day while you are in New York, register 


now by mailing the coupon below. 


Automotive Daily News, 
350 Hudson Street, 
New York City. 


No charge. 


While I am in New York please deliver a copy of 


each New York Show Issue to me at 


Name and title. . 


Company 


Permanent business address... 
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In this table, 43 states 



































CUMULATIVE NEW PASSENGER CAR 


*Not in production. 
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Returns for today: Maine, Massachusetts, 



































Totals 


264 
116 
869 
280 

38 
221 
201 

48 
535 
276 
255 
282 
157 
163 
86 
177 
570 
394 
262 
495 

41 
‘151 

19 

61 
437 

61 

1501 

243 

42 
599 
370 
110 

1163 
106 
112 

56 
186 


54 
347 
117 

97 
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Minnesota, 1931 | 8) | 8] 55 19) 30; «148 252] ——«549] ij 550 | 72| 3] 578| 2| 15] 61| 731 
Missouri, 1931 | 30) | 30 | 37| 38; 46; ——=«208 329, —S—«653 | 6| 659 | 106 12; 756) 12/ 33] 114) =" 1033 
Moniana, 1931 | | ) | zs Lc) | 61| 9| | 46) | 3| 12| 70 
Nebraska, 1931 | 1| eo 1| 13) 4, Sid 52) 83] «267 2| 269 | 35] 4| 269| 2| 19} 28| 357 
Nevada, 1931 | 1 qj 5| 1 T 6 12] 20] | cS) | a wZ_6=Cté«C«<asSé‘ DT 4| 46 
N. Hampshire, Si] 2! l 2] 7 6| 3] «| 45 | 82| 1 a3] «23 ; 102, ~ ~=3| —saill 18) 157 
New Jersey, 1931 | _39)_ 4) 43 | 98,29, G48 526] 55d] SC 563] 352 72|  +#+‘138| - 32| 68) 118 1385 
New Mexico, 1931] | __ | 1 gq =6j_ 12) 29] 67| | 67] 20) Oa 68) 1| 1) 4 95 
New York, 1931 | 148, 9 157 | 373| 193 183| 933) 1682\| ——«*1'753 37] 1790] 893] 185-2192] 74] 245] 364| 3953 
No. Carolina, 1951] 7 i 8| 32| 9| 32 110) 183 | 338| | 338]  ~—55) 3| 499] pT) 10} 43] 611 
No. Dakota, 1931 | tf | J 6) 2 2| 4| 14| 98) | 98 j 7| | 64) | 1] 8 80 
Ohio, 1931 | 48 12| 60| 88) 134) 16) «465 763| «979 7| 986) 167; 32 887) 17; +76) ~~ +193) 1372 
Okla, 1991 —C‘EC‘SCS!C!F™€6U™COUYtC“<“CiT:S:*C“‘C‘éC,SCO™C;*C;‘CSSB 54) 120[ 238) 1| 239 | 65) 4| 456) 2| 6 43 576 
Oregon, 1931_ | C8] 4p S| 107 51| $3] 127 1| 128] 30| \ 179)" 2) ij 25| 247 
Pennsylvania, “31 | —_69) 4 73| 216) «121 155] 758) 1250] _—‘:1276| 13} 1289 | 482| 55] 1690) 42| 105] 276) 2650 
Rhode Island, °31| 7 7| 19) Ce © a | 122,  ~—«+1:26 5| 131] 45] 8| 117] 4| | 33| 214 
So. ¢ Carolina, 1931] 1 | 1| 11| 7| 11) 48] 77| ‘129 ] 129] —__—«19| 1j 303) ] 5] 21) 349 
So. Dakota, :931|  —1|__ ee a ae 42] 68) j  _ 2 a 3 ee 5| ili 
Tennessee, 1931 | 11| | 11] 18) 10) 25| 96| 149} ——s«27i| | my ~— ohtC=aYSC“C ‘i | 518 
Utah, 1931 ft Mn 5| 10] eee | 25, —~*10) 1| 42) | 4] 57 
Vermont, 1931 | 1| l 1| 3| il) 3| 33| 50] «66 l o| ws 57| | 7| 8| BE 
Virginia, 1931 | 8| | 8| 43| 31] 42| 133] 249 | 4 2| ] 472 | 59) 4] 743) 2| 17] 78| 903 
Washington, 1931 | | | {| _22 a 52| 87| 99) | 99 | 23] 2| 86 1| 1| 22| 135 
. Virginia, 1931 | | {27 5) CtCt«‘«é‘TYsti‘(i‘CéCS 112} 193] 3] 196} 13] 2| 221] | 8| 29) 273 
isconsin, 1931 | 41| 34! 86| 206) 367 | 410| 3 | 137) 41| 8) 4 118 1058 








Total, 1931 799| 65 
p Total, 1931 | | | 


1838) 
864 | | | | \ 


1348} 1618; 6875) 


j_16090) 160) | __4572 635, 18933; 3661 1246) 2947] 
11679 | | | 16250 | | | | | | | 28699 
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REGISTRATION STATISTICS, NOVEMBER, 1932 , 


Nevada, Oklahoma, Tennessee and Vermont 
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Graham 
Hupmobile 
Marmon 
Packard 
Miscella- 
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Alabama | meet | ee) a - —e L 3| 39 | 
Arkansas |} ld] CYT ee i ar a a a 2 . a. 293 
California | 137) 4 178 | gj 151; 144] 304] 28, 34] 11) 5] 67 25 | _‘5i 43) ol 4| 4,028 
Connecticut | 32| 5) 37| 1| 16| 14) 31| 14) 1 15 | | 9 14| 15| ij 17 13} 5 | 837 
Delaware i 1 | 1} ( 1 2) 3] TT a, 1] | 1} on a 3) | | 114 
Florida 1 ee a a A 4 1| 5) 8) | 109] 754 
Georgia 15) fo 16) a ) ae has 5] 2 7 Cd i. ae 3 30 | 689 
Idaho 1j 1| 2| | 1 ll 1| | 1] | a io eet Dera 110 
Illinois { 56| 11 67| 17, 37] 48) 102 | 27 3| 30] l ij 32/ 12 1j 43} 41) ij 2] 1,804 
Indiana | 36) 6  ©«42] 25) iss —i(‘éiwszY~O~Cé«Q ‘| 32] 1 2) 11| 4 3 3] 1]| 10 | 854 
TS |) a ¢—tCi“(‘zcYL:O)8€6UcFChCULCYYSC“‘aL Stine ee fie = ol 4 “1 “| 653 
Kansas | 45| 9| 54] 3} 3 39 a 4 2) 26 | | I 5) 3) | 3} | 4] “79 
| 20| | 20| 1| 19) 8 28 | ll i 12] [ ] 1 ae 2| da] ~ 606 
i 4| 2| 6| | 11| 8| 19} 4) | 4| 1| 1) 9) 1 20 | 609 
i I MT) On A Ee TE Ros en ME nn ME a 1 1 ro 224 
land | HC<CSTtSti‘éOLSYCO!!OC 2 a Bee ae bi ee | ] 5 
Montane poi eg el ilkade lI inks lan ticniasiains Maeve coda 
Nebraska _ ] ‘ i 6 cca i ’ Ree ae st a A as a ee: 
Nevada ee Re ed I 3| 4| 1 | 1| 1 : 
New Hampshire | 8| 8] 6) 6) 12} 4) | 4] | 4 1 ; 4 1 ie 208 
New Jersey | 55, +i; 66] #414 41, Si) lo, ° 4; eo «yf 3x #47 25) 16) 7; ma hUum|)hCU!h CU 1.673 
New Mexico | _2| 4 2| 1 ij; 2 i. 2 eee a) ae | | 1 ee 159 
New York | _179| 26; 205 | 26) 83, 302 411] ‘129 31) 160 | 24 44) 62| 68 14 69 «+114 30 12] 5,349 
North Carolina | 26| 1| 27 | 2 il| 5) ~+184 3] 3| 1| 1) oe 2) E 37 | “913 
North Dakota | | ] | | | ! | 5| 5| | j 4 ] el A to ne ee | 114 
Ohio | 73| 14} 87 | 10| 47 43, 100] ~~ «ii 9) 70 | 2) 5) 27 26) 1 35 — 6] 2.276 
Oklahoma | yj yj 2, VY we  i5 32] 10) ae 6 ie a a | 1014 
Oregon — i 4 4] i a = 5}. 2 “I 3] oo) ee ae 4 - ae 331 
Pennsylvania | 149) 18/ 167 | il 71| 65) 147| «126; 6 132 | l 10) 53) _. 51; 47,—~=“<«~SSS”S:C 3,724 
Rhode Island | 20) 1| 21{ 3 6 Ss —_—.hCOUS.htCUS “BI | 1 as a a. a. «= oo 368 
South Carolina | 1i| 4) 15 | i| ae 3| 73 1 | 2| l | oe 41] 486 
South Dakota | ij i 1] l 5 yj Cté«CYS l | | | ] | ] | 1} 145 
Tennessee — { 17| 2 19] 1 13| 2 iéf so 2] 1| 3 1 1 3 29 | 541 
— ff ss. no ,» ss = Lo U.S Ue 2| ee ee 120 
Vermont | 8| 1| 9| | 2 3| 5| 1| | at 1 | 1| 2 ae 155 
Virginia | 36! 1| 37| 3 7 6) «16; 16| 1| 17| | | 4| 10| | 8) i} 096 
Washington | 11; : nm + « =a uu « osc we ff} @ 5| 5| 9) : | 415 
W. Virginia | 12) 2) 14] | 9) 3, —C—*é~“‘;‘;‘«C DY 9| . ww | 1) 4) 1| ; 4 4 | 367 
Wisconsin | 32) 4] 36 | 1} 20) 23, iC] qi] SCS | 7| 12) l 24 7 6.0Oté‘ Ss 989 
L 1e Total 1288, _221 123; 838} 947 733 89 59 128 453) 363 31/519) = 492) 142 447 40,312 
Group Total | 1509 | l | 1908 | 822 | | 
Alabama, 1931 | 26; 15| 41] 1| | 61 62} 27 3| 30 | 1 2 30 26 5 20 10 5 6{ 1,55¢ 
Arkansas, 1931 - 2 = | 1 | _ . | 1 7} re yj) 1] 1) cee | - 7 it 3 _ | 373 
California, 1931 {| 32; —-38; 70 | 14 327, 341] «95 36) 131 | 48 13| 81 72 8 136 ~—6 32 36 | 5.586 
Connecticut, 1931 | 33) 13} 46 | 5 54| 59 | 26 4 30 | 6! 8) 20 25 3 36 28 13 1i| 1,513 
Delaware, 1931 | | | | 2 { \ 3| 4| 2| 6| | | | | | 2 5 1; 8! 222 
Florida, 1931 | 12) 7] 19] 2 | 21) 23] 8) 1] 9} 4) 16| 4) 3) 15 7 2 1] 937 
Georgia, 1931 | 14, 11) 25 | 2 | 17 19 | 11 2 13 | 3 sj ~=—o1gh:ti‘iéaN:C™OCB 7 #37 2] 848 
Idaho, 1931 | 3| 2 5] a 3 i ©~=SCSAY 3 i _ 4 3] ——_— 231 
Illinois, 1931 | _—_—74 30; 104 | 15| | 157 172] 345) 43) 388 | 15) 29) 49) 26) 13; —«103 72) 23 15] 3,868 
Indiana, 1931 | 36) 19 55] 1; | 56| si] a, 68 | «6 17 16) 7 ‘18 7 4 5| 1,443 
Towa, 1931 | 25| 9) 34| | 37| 37| 72 8 80 | 1 6 12| 3 22 4 2 16 | 1,417 
Kansas, 15 1931 | 26) 11] 37[ i | 26 27 | 61) 1| 62] | 1) 6 8| 1 4 4 10] 1,392 
Kentucky, 1931 | 18| 7 3, 2] Sid], st—=i YC; BY a 3 7 #+x++ 13 9 #=+5S 4f 1,003 
Louisiana, 1931 | 12| 4| 16, 2 | a a ~10| 40 2 a 26 4 Af, _—‘952 
Maine, 1931 | 34 11| 45 | | 18 18,5) 6; « 7 Wf 9g 1 “14 4 5 1] 514 
Maryland, 1931 | —_25| 4) 29 | ] 24; « «=864)0Céi<‘ CSC‘C‘CS' 51] | rT 10) x, i 3 iW 8 4) 1.166 
Mass., 1931 ore. 228; 29) 157 | 28 l 1277, —~CO*«~CS~S 155 | “54! «17 71| 9) 19) 37° # 4i 6). ‘(113 39 21 _25| tiaras 3178 
Michigan, 1931 | 112| —_50) 162 | 5) 69) 4, 82,17 99 | 13| 1| 32| ay 80212 3,416 
Minnesota, 1931 | _12/ _15) a; 3 | Sil 54) CSA Y 1| 1j 32) 32, ~—S|si‘SsC“‘édSCTCYCd«BO 
Missouri, 1931 | 38| 13) 51| 19 ] 62) 81] 171) 10; i814 . 2 23) 27 17 35 16. 6 12] "2,505 
Montana, 1931 | 1 1| 2| ae 4). 4 #«2&@ CL i ae a 2 1) 1 a T1219 
Nebraska, 1931 | gq 3 9] 23; ——t=“‘«‘ SC 4 70 | 7, # sf 5] — Ff FF 3% 34 #36 
Nevada, 1931 | 1| | 1] ce a ae UCC UL ae os { 92 
N. Hampshire, 31| 4 4 8] 1 a 22; #9 © ©2| ilf | .~—SC«SF a UCU if 562 
New Jersey, 1931 [ 56,277 83 | 18) | 176, —“‘i TG of oll, 28 34/15 100 63 1439] (8.225 
New Mexico, 1931], 1/2) -_— 1 a. bc oe See iT 6S. ( i ae See = 
New York, 1931 | 199, 107, 306 59 | 551|———« | 818] 02, 8H 137) 109) 38,271, 161 78 66 | 9,879 
No. Carolina, 193i) 22 5) 27, [iS s«ésY 4 1| 5] 5) il l 4 3} 1 2| 1208 
Ne. Dakota, 1931 | | 1) 1| | ae | +16f 1! 7 4) | i jj 2 ae 221 
Ohio, 1931 I 66| 37| 103{ 11 | 127; 138, 282! 30) 312] 13) 19) 44) 64) 89H 211 4,024 
Okla., 1931 | 2) 6| Se ae a a es ee to ae 7 a a ae 1 1032 
Oregon, 1931 | 6}. ~—« a: . 1| o-oo oo 0 ae ee 534 
Pennsylvania, 31 | 120) 59) 179 | 13] aa a ae 22; ~—«-25) 124) 95 27, «119,87, 8049 6,568 
Rhode Island, °31 | 16 5 21] 8: Cs a 4 12) 1) 10) 5 15 9| 585 
So. Carolina, 1931| 7| 8] 15| 1| j 5 6j 4 | ae: I 1| 5] | 1| 1| 2 | 592 
Se. Dakota, 1931 | | j | i 12) 12| 8} | 8] 2| 1 4) | Ds es at sale __ 251 
Tennessee, 1931 | 13) 5| 18] | a 2; 3 3 38] is) —St—iTCSSCSC*«wS 5 ee ae 
Utah, 1931 | a 9] 1 | 3| 4| a 2] 4| ij 4 ] 7 ee a a eee 
Vermont,1931 | 16 7 23 | Selamat 9, 16 “3i 18] “7 i| 2 St ae 1 1 | a4 
Virginia, 1931 | 22/ 7 29 | 4) | 29) 33] 8] 42] 2; 2| 15) 30/ 3| 14 12; 6 14] 1,834 
Washington, 1931 | l 4 4| 1] | 20) 21, ii) 5 16 | 2 | 1| 3 | 10| 3| 4 4| 389 
W. Virginia, 1931 8| 6 4] ia a, 30 | 2| ij ii q 1. oO F #48 Tj 684 
Wisconsin, 1931 42/ 26) | j 74] 6 | 1 2,265 
| 
| 
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MERCHANDISING 
ACCESSORIES 


EQUIPMENT 


WHOLESALE 


DISTRIBUTION 
SHOP EQUIPMENT 
REPLACEMENTS 





A FEW IDEAS JOBBERS CAN 
PASS ALONG TO RETAILERS 


Every wholesaler and retailer knows that running a| 


store—and making money—requires something more than 
a series of ‘‘stunts.’’ Successful operation requires good 
merchandise, sound management and observance of all the 
other fundamentals. But they know, too, that if they can 
do something original now and then, inject a fresh idea or 
extend some little service or courtesy—peoplc will like it. 


They will remember and come oftener. 
The following ideas are the kind@—--——-— 





which they may use this week or 
next—or any time—to give a new 
twist or an attractive turn to selling, 
and to contacts with customers and 


prospects. The ideus, too, are 
simple. 

Does Courtesy Pay?—A _ retailer 
tried an experiment in courtesy. 


On a certain day he had his em- 
ployees show only ordinary cour- 
tesy to customers. The average sale 
that day was 28 cents. The next 
day he instructed his salespeople to 
extend such courtesies as calling the 
customer by name, showing a special 
interest in helping him to find the 
article that would best meet his 
need and accompanying him to the 
door. That day the average 
was 90 cents. 

Following Up Lost Sales—Oiten a 
customer will ask for 
that is not in stock, 
been ordered. 
store has its salespeople take a gov- 
ernment postal card and 
diately write on the front side the 


but 


sale | 


merchandise | 
that has | 
In such instances one | 


imme- | 


cards with a short copy of the fish 
and game laws printed on the back. 
The next week he gives out a card 
with news about local motion pic- 
j}tures. Or, again, the card may 
|earry a local football or other sport 
schedule. Copy on the card is 
changed often. The cards are pre- 


chase. 

| Passers-by Light This Window—A 
|darkened display window, illumi- 
|nated by a clever lighting device, is 
reported by a retailer to have cre- 
jated a great amount of interest 
}among passers-by. A sign above 





lean see this window by simply 
pressing the button.” Window 
| shoppers are said to have stood in 
‘line to press the button, which 
tlooded the disnlay. with light as 
long as the button was held down. 


‘GOODRICH MANAGERS 
HOLD CONFERENCES 


sented to customers with every pur- | ’ . 
| certain to see a resumption of au- 


name and address of the customer. 
On the other side of the card ap- 
pears the following: 

The about which you in- 
quired on nave arrived, and 
you can now obtain them. 

The card is dropped, in the pres- 


Akron, O., Dec. 28—Four man- 
agers of mechanical division 
branches of the B. F. Goodrich Rub- 
ber Company held:a ten-day series 
|}of conferences at the company’s 
|}main offices in Akron, O., during 


| Cleveland. 





GABRIEL OFFICIAL MAKES 
FLYING TRIP TO COVER 
WESTERN DISTRIBUTORS 


Charles F, Gummo, secretary of 
the Gabriel Company of Cleveland, 
has just returned from a Western 
trip in which he visited Gabriel dis- 
tributors in eight cities. He cov- 
ered the tntire distance by airplane, 
the total flying time being slightly 
over seventy hours. 

The itinerary started from Cleve- 
land to Portland, Oregon, San Fran- 
cisco, Los Angeles, Denver, Kansas 
Sioux City, Minneapolis, Chicago and 
The plane to Portland 
was forced to make a landing be- 


cause of a snowstorm in the Blue 


Mountains. 

Mr. Gummo reports that Gabriel 
distributors of shock absorbers and 
Kari Keen luggage carriers are gen- 
erally looking forward to better busi- 
ness in 1933. Most of the distribu- 
tor officials interviewed by Mr. 
Gummo felt that the new year was 


tomobile activity, which would be- 
come manifest shortly after the na- 
tional and _ sectional automobile 
shows. 


| METALCRAFT TO DELAY 


| the darkened window read, “You | 


REORGANIZATION PLAN 


Grand Rapids, Mich., Dec. 28.— 
Plans ior reorganization of the 
Grand Rapids Metalcraft Corpora- 


| tion, makers of metal stampings and 


automobile accessories, which 
seemed detinitely assured following 
a court order signed by Circuit 
Judge William B. Brown on Decem- 
ber 19, have encountered a serious 
obstacle. Suit was filed December 
23 by the corporation and its re- 
ceiver, C. F. E, Luce, against a De- 
troit legal firm and the L. A. Young 
Spring and Wire Company of De- 
troit to compel completion of a deal 


F —s : ;.»| December. Attending were: M. E. er “eer leged. the sprin 

ence of the customer, into a special | schmidt, Seaver, Ga: bh. & Hor. | Vhereby, it is alleged, the - 8 

box. When the merchandise ar-!. and wire company was to purchase 

rives the cards in the box are oe ee ee Oe nt Dy | the molding division of the Grand 
, San Francisco, " 


thumbed over, and those pertain- | 
ing to the articles received are at 
once filled in and mailed. 
Encouraging Customers to Com- 
plain—Was everything in first-class 
shape? If not, please telephone us. 
Our number is 
These words are typed upon slips 
of paper and inserted in all bags} 
and parcels sent out by a Western | 
store. Many customers have com- 
mented favorably on this practice. 


D. Ranyard, Seattle, Wash. 


PANYARD PISTON RING 
INCREASES SALES FORCE 


Muskegon, Mich., Dec. 28.—Pan- 
yard Piston Ring Company here an- 
nounces the following additions to 
its distributing organization: E. E. 
| Krueger, Tulsa, Okla., 
| placed in charge of the eastern sec- 


Getting Tomorrow’s Trade—After | tion of that state; Sarge Cole, stunt | 


has been | 


Rapids concern at $22,500. 

The reorganization plan as ap- 
proved by the court was contingent 
upon completion of the deal with 
the Detroit firm. The money for 
the purchase was held in escrow in 
Detroit, but was not paid over to 
the local firm. 


DETROIT SUPPLY CO. 
ISSUES NEW CATALOG 


The Detroit Supply Company of 


he has finished wrapping a parcel, | driver, formerly with De Vaux Mo-| Albany, N .Y., with branches in 
one retailer rubber stamps it as fol-| tors, is now handling Panyard in| Troy, Schenectady, Poughkeepsie 
lows: the Iowa territory, with headquar- | and Glens Falls, recently distributed 


Will you be in tomorrow? |ters at Dubuque; M. C. Rice has 
Immediately the customer's curi-| been newly appointed to work di- 
osity is aroused and 
asks, “Why?” The question gives! kegon; F. E. Downer, Adams, N. Y., 
the merchant an opportunity to tell|is handling the northern section of 


the customer about some “special” | New York state. 


he is offering the next day. | —- 
Deity Posting ef News Attrecte| ALLEN ELECTRIC NAMES 
STEARNS PROMOTION HEAD | 


Trade—A merchant in a small town | 


he generally! rectly out of the factory at Mus- | 


an elaborate general catalogue of 


| its merchandise. 


The book contains about 300 





pages, beautifully printed on heavy 
|}enameled paper and bound in heavy 
| leatherette covers. The cover is 
|attractively stamped in black and 
| gold. 

A. W. Nathan, president of Detroit 
Supply Coimpany, reports an enthu- 


neesesseeeees! PROSPERITY FOR 
Editor’s % ——_JOBBERS IN 1933 


The Burgess-Norton Manufactur- 
ing Company, Geneva, Ill, is pub- 
lishing a booklet of sixty-five pages 
on the above subject by Charles M, 
Burgess, president of the company. 


Column 





Some experimenting has been 


done by retail stores, and as a re- 
sult new plans of operation have | 
been put into effect recently in or- 
der to prop up sagging sales volume. 
This was a step suggested here 
some time ago, but which could be 
followed perhaps on an even wider 
scale than it is with good results. 


The booklet is filled with practical 
suggestions as to how jobbers may 
increase business next year and 
make more profit from business 
previously handled, 

Contents of the booklet include a 
general survey of the jobber place in 
the 1933 scheme of things. Chapter 
2 is headed “Jobbers Must Retail’; 
Chapter 3, “Jobber Sales Manage- 


In the case of a store with sev- 
;eral departments it is generally be- 
lieved that a _ definite . operating 
policy for the whole store must be 
observed. The question is, however, 
whether the highest efficiency is 
attained by having all sections gov- 
erned by the same tactics. Ob- | 
viously, there is room for change | 
here and there which would mean | 
profit. 


menting with departments ove after | A. S. M. A. ORGANIZED 
IN SPRINGFIELD, MASS. 


another was adopted, no doubt im- 
Springfield, Mass., Dec. 28, — 


provements could be effected. Such 
a program should not interefere 
seri h Nt If, 

cat ae, rm ——. er a _. Garagemen in this city have recent- 

ject that novelty, if nothing else, 3 ee eae Serv- 

which would keep public interest f es Se Oe ee ee 

alive in the establishment. |of advancing co-cperation and, bes 

Chain organizations, of course ee ae tea among the mem- 

° 7 = rs of the trade, to encourage the 

lend themselves particularly well to general exchange of ideas and in- 

formation of the automotive serv- 

ice business and in other ways te 


experimentai methods, since the 
improve the conditions of this group. 


ment”; Chapter 4, “Decrease Your 
Sales,” and the final division, “In- 
crease Your Working Capital.” 
Jobbers will find this new publica- 
tion full of valuable information. 
The booklet may be obtained by job- 
bers from the National Standard 
Parts Association headquarters in 
Detroit. It is free to members of the 
N.S. P. A. and $1 to non-members. 








carried out by such system. Even 
here, however, there is less imagin- 
ation used than might very well be | 
the case. 

Distribution science is new but not 
as flexible, it would seem as a new 
science generally is. There are a 
great many items, which stores 
might add to their present linés and ' 
probably a number of methods 
which might be changed and im- 
proved upon with a little imagina- 
tion and experiment. 


Growing confidence that the Sher- 
; a and Clayton anti-trust laws 
will be modified in some form or 
other during the coming year has 
led to the formation of numerous 
trade associations among’ the 
smaller industries in the last few | 
months, a leading association execu- 
tive points out. 

Such groups, which are sorely be- | 
set at the present time by severe | 
competition and unethical practices, | 
wish to be prepared to take advan- | 
tage of any relief from the present 
laws that may be granted, he ex- 
plained. | 

“This growth of the association | 
movement among the smaller trades 
is in direct contrast to its break-up 
in the larger industries, and it does 
not seem unlikely that in the fu- 
ture trade co-operation may receive 
its greatest stimulus from the small 


| 
! 








| 
} 
| 


units are separate, and for that rea- 
son a great deal of testing has been 

It is estimated that there are 70 
garagemen in this city and the 


names of 28 have already been 
secured for the charter list, which 
will remain open until February 1. 

The following officers have been 
elected: President, Arthur Cooley; 
vice-president, E. E, Tovet; treas- 
urer, A. W. Barttro; secretary, R. 
T. Busha; board of directors, N. J. 
Miller, J. T. McCormick, O. J, 
Reichert. 

Meetings will be held on the 
second and fourth Tuesdays of each 
month at 8 o'clock in Clinton Hotel. 


UNIFORM STATUTE 
PREPARED COVERING 
MECHANICS’ LIENS 


(Continued from Page 1) 


and others engaged in building con- 
struction and related work. 

“The uniform act provides for an 
informal procedure, which conforms 
largely to modern business practice 
in the construction industries, in 
order that the parties involved may 
adjust any difficulties that may 
arise without resort to the public 
record. A lien action is not a friend- 


was able to attract many new cus- | 


tomers and increase his sales to old 
customers by posting the day’s lat- 


The Allen Electric and Equipment 


est and most interesting news on a|COMpany of Kalamazoo, Mich., an- 


blackboard mounted on a showcase | Ounces the appointment of Earl A. 
| Stearns as sales promotion manager. 


inside the store. : 

“Let's Get Acquainted” — These Mr. Allen advises that Mr. Stearns 
words are printed on small aaal has a background of years of experi- 
which the salesmen in a certain|°®@C® im the automotive trade, dur- 


ing which time he has been con- 
nected with both wholesalers and 
manufacturers. 


store hand to cash customers while 
writing up the orders. Each slip 
has spaces for a customer to fill! 


in with his name. address and oc- | 
cupation. In this way the store | WAITE AUTO SUPPLY’S 
builds up a mailing list for its di- | SILVER ANNIVERSARY 


rect mail. 


' Ness 





New Customers Secured Through | 


Old—One retailer is successful in 
securing introductions to new cus- 
tomers, Four weeks after a cus- 
tomer has opened an account, a 
letter is sent offering him a credit 
on his account of 10 per cent. of the 
initial purchase for any new cus- 
tomer he sends to the store. 


the present customer and the other 


side containing the introduction of | 


the new one. No responsibility for 
the payment of the new account is 
assumed by the customer who does 
the introducing. 

New Use for Business Cards—An- 
Other retailer announces that busi- 
cards featuring interesting 
local information are making friends 
for him. One week he passes out 


Intro- 
duction cards are inclosed with the | 
letter, one side to be filled out by | 


The Waite Auto Supply Company 
|of Providence, R. I., celebrated its 


| twenty-fifth anniversary by issuing | 


|a complete general catalogue of all 
the lines it carries. It presents 272 
pages of automotive merchandise, 
| Showing a large stock and an effi- 
;cient jobbing service. 


IN NEW LOCATION 
Springfield, Mass. Dec. 28.— 
| Hyder’s Auto Shop is now located in 
}@ modern service station. at 193 
Taylor St. There has been installed 
the latest type of tools and machin- 
ery for service, featuring time-sav- 
ing devices for straightening front 
or rear axles which have become 
bent or twisted from accidents or 
road shocks without! removal from 
the car. ‘ 


siastic reception for the catalogue 
and an immediate reaction of opti- 
mism and hope, not only in its or- 
ganization, but among its dealers as 
well. 


BENDIX AVIATION TO 
EXHIBIT ROAD SHOW 


, Products of the Bendix Aviation 
| Corporation, South Bend, Ind., will 
| be exhibited in Spaces 301, 302, and 
303 at the Detroit Road Show in 
January. Among the products to be 
displayed: will be Bendix vacuum 
power brakes, automotive air brakes 
and magnetoes. 


NEW SUPPLY HOUSE 
Madison, Wis., Dec. 28.—The G 
and E Store, automobile supply 
house, has been opened here by 


tail auto supply business here for 
; more than ten years and Mr. Freidl 
has had nineteen years’ experience 
in wholesale and retail selling to 
the automobile trade. 





HAS NEW CONNECTION 
C. A. Hall, for°many years con- 
nected with the R. M. Hollingshead 
Company, Camden, N. J., has ac- 
cepted a position as city salesman 
with the Borden-Aicen Auto Sup- 
ply Company of New Orleans, 


industries, he continued. “Of|ly act, and its avoidance is advan- 
course, current abnormal conditions | tageous to all parties through the 
are mainly responsible for the | Saving of expense, delay and annoy- 


| break-up of the larger associations, 
|}and when business improves a re- 
organization of many groups can be | 
expected.” | 

One factor working in favor of the 
small association is that it is start- 
ing on a very conservative scale and 
not. with any of the illusions that | 
accompanied the formation of larger | 
groups in boom years, this executive | 
said. The small groups all believe | 
that any modification of the anti- | 
trust laws will hinge mainly on the 





ance, the preserving of business 
reputation and keeping titles clear 
of lien clouds.” 


DECEMBER OUTPUT 
SEEN NEAR 130,000 
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a minimum of 130,000 vehicle units, 
with the possibility of exceeding that 


| George Curtis and Edwin Freidl. Mr. | 
Curtis has been engaged in the re- | 


control of production and that, if 

this is permitted, other abuses will 

automotically remedy themselves, he 

concluded. 

FORT DODGE JOBBER 
REMODELING BUILDING 


figure by a considerable number, It 
is always a trifle difficult to esti- 
mate production when new lines are 
being run through and sampling 
shipments are going to the dealers, 
However, unless all signs fail, De- 
cember, 1932, will be the first month 
to register an increase over the same 
s “mit | month in the previous year since 
Fort Dodge, Ia., Dec. 26.—A per | August, 1929. 

jhas been issued to the Sieg-Fort i tes 

Dodge Company, wholesale automo- | WILLIAM IN NEW POST 


tive equipment and supplies, for the Elmira, N. Y., Dec. 28.—F. C. Will- 
remodeling of a three-story building |iam, formerly connected in various 
at 618 1st Ave. North, the location |executive capacities with the Ly- 
to be ocupied by the firm after|coming Motor Corporation, 
January 1, The move from the pres- |iamsport, Pa. has been 
ent location at 325 Central Ave. will | president ef the Horseheac 51 
give the firm additional room for) eering & Machine Company, 
needed expansion. headquarters in Ho 
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